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RANDY
SCHMIDT,

president of
Data-Vision,

said using
e-signatures

on disdosure
documents may

help pave
the way for

e^ignature of
closing documents

in ttie future.

Data-Vision to Integrate Doc Deiiveiy and E-Signatures
BY ANTHONY GARRfTANO

MISHAWAKA, IN—Data-Vision Inc. will
expand into new areas in 2005 while continuing
to build on its doc preparation and delivery
expertise to include electronic signature and
electronic loan folder fianctionality.

Many of the company's clients are asking the
company to provide e-signature options for
front-end docs like disclosures, for example,

according the company's president Randy
Schmidt. Data-Vision won't go as far as to allow
e-signing of closing docs due to a lack of legal
presidents to substantiate the validity of a true
electrotiic closing at present, but will make
inroads in this direction.

"We will take a printed file, convert it to a
PDF and send it out to the borrower for review,"
said Mr. Schmidt. "We have a borrower authen-
tication process. We'll also include a UETA
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consetit form as well. From there the docs will
be presented for signatures. The borrower does
a click signature. If the document were to
change at any point in the process the signature
will become invalid."

Mr. Schmidt sees this as the first bastion of
achieving a complete e-closing at some point in
the fiittire. 'There aren't as stringent requirements
when dealing with disclosure docs," he said. "So,
this type of e-signing is more of an internal deci-
sion th^ they can make and stil! be safe."

Right now the e-signing module is a separate
application, but Data-Vision plans to merge it
into one application. The combined solution
will make it possible for the user to be able to
send a document in a multitude of ways for
delivery and electronic signature all within the
same platform.

Enhancements to the company's document
repository viewing process are also planned as
part of its January release. "Right now all of our
doctiment history is online and people can log in
to get all the document history," Mr. Schmidt
noted. "We also have a module that packages
the docs for sending. Going forward, we'll bring
some statusing back to the desktop level so the
user doesn't have to log back in the website for
tracking purposes."

Data-Vision will also offer users the option
to create an electronic loan folder on an as-need-
ed basis. "We'll also be delivering an electronic
loan folder so people can go into a single source
to view everything on that loan," said Mr.
Schmidt. "Right now we have a repository, but
we'll allow third parties to add to that folder
with a pemiission-based ^cess code to create a
complete e-folder on that loan that includes
electronically signed documents."

MORTGAGE CADENCE
LOOKS TO ENTERPRISE

DE]SrVER~3T Systems here has plans
to continue to upgrade the functionality
of its Mortgage Cadence loan origina-
tion software oifering so that it will
touch every part of a company's enter-
prise, including departments that are not
directly mortgage related.

"We'll release more out-of-the-box
functionality to allow our prospects and
clients to interface with other internal sys-
tems," explained 3T president Michael
Detwiler. "For example, the user will be
able to integrate to tbeir accounting
department through Mortgage Cadence.

"Going forward, we'll expand in this
manner to allow people to interfece to even
more of these departments within a compa-
ny that doesn't necessarily touch the mort-
gage lending process to accommodate true
enterprise-level comjsjting where Mortgage
Cadence becomes the single enterprise solu-
tion pushing and pulling data throughout the
entire enterprise," he continued

The problem with LOS offerings that
try to be end-to-end is that the level of
customization can mean a long and
labor-intensive implementation cycle,
which may not appeal to smaller institu-
tions. To counteract this trend Detwiler
claims that Mortgage Cadence will be
very user friendly and easily config-
urable by the business user.




